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other three have run for many years. One of the
agents, now an old man, himself inherited this pro-
fession from his father. Thus we can see that it is
a very old institution.
Theoretically anyone can start an agent boat. There
is no formal qualification for the agent. He has only
to announce to the public that he will be an agent and
will receive orders. But once started, he must carry
on the business regularly every day regardless of how
many orders he has received. One agent, Chou Fu-sen,
was very sick when I was there, but he could not stop
his service because all the clients depended on him for
their daily supply. The new agent, Chou Chi-fa,
often went to the town without a single order. This
means that the agent must devote his whole time to his
job, and this is a requirement which most of the
villagers who have land to cultivate cannot fulfil*
Moreover, the agent must be connected with the stores
in the town, especially when he acts as the selling agent.
To acquire the knowledge and custom of the trade
takes time and practice.
The number of agents in an area depends on the
number of orders and personal ability of the agent*
An unusually able man like Fu-sen could, in the past,
monopolize the whole area around Stream A, more
than a hundred and fifty households. Personal ability
consists of clear-mindedness and a good memory which
enables an agent not to make mistakes in the numerous
oral orders. It is unbelievable at first sight that anyone
can manage so many orders without the help of written
notes. It is in fact possible only through a slow process
of becoming familiar with the particular bottle or
container of each client, and through training the
powers of memory. Mistakes are sometimes made*

